	BC SPA for the HOLIDAYS 
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Maximize your holiday earnings!!


	Tell everyone that you have the solution to all their gift-giving needs for men, women and teens.

Spa gift baskets
Holiday beauty products
Stocking stuffers
Invite them to enjoy stress-free shopping:     in person     at a spa     through your BeautiPage

 Selling in sets 
· Make shopping simple by selling products in gift sets. It’s convenient for your clients and profitable for you. 

· Offer three price points to provide affordable options at low, medium and high price points. 

· Use gift sets that BeautiControl already has available to order. 

· Group product families together, but it’s not necessary to make a lot of baskets. 

· Keep things simple by just choosing a few products to have in sets that are wrapped and ready to go. 

· Offer individual items that clients can customize into sets themselves or use as stocking stuffers. 

Incorporating holiday into the BC Spa 
· Give your bc spa holiday flair by playing the music of the season to get your guests in the holiday spirit. 

· Make every product experience station a gift idea station, with products to try and some pre-packaged sets to buy. 

· Create a holiday gift station featuring Snowflake or BeautiControl gift sets. 

· Create a wish list station, where spa guests can fill out their product wish lists for you to contact their Santa. 

· Swap Snowflake Show of Hands for the Herbal Serenity Show of Hands at your manicure station. 

Selling to men
· Men are great to approach with gift set ideas for loved ones. Say, “I have gift packages at a variety of prices for you to choose from.” 

· Offer men the convenience of helping them with their gift shopping needs. Provide product set and price choices, packaging and delivery. 

· Have your spa guests fill out wish lists and contact their husbands and boyfriends to suggest gift sets at three different price points. 

· Offer the perfect gift for the special someone on his list – a BeautiControl gift certificate. 

Selling at Vendor Fairs
· Many churches and schools have holiday shopping fairs where you can rent a table for less than $100.  Some are very inexpensive and this gives you a great platform to make new contacts, book Spas, and sell gift baskets.
· Do a register to win to get the contact information of the people you meet.  Give away a Snowflake Instant Manicure!
Selling to businesses/BC Spa at work
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· Consider approaching businesses to offer a bc spa at work as a wellness gift from the employer to their employees. Book holiday spas, extend open house invitations and take holiday gift orders from guests. 

· Contact businesses to offer products that the employer could give as gifts to their employees.  While some businesses don’t allow the sale of products directly to their employees, many will be looking for the perfect gift to reward and thank their teams. 

· Use the sample letter to business owners to help you make contact. 

Selling to family and friends
· With families and friends gathering and college students are home from school, the holidays are the perfect time to hold bc spas and help those you love do their holiday shopping. 

· Invite your friends and family to hold a bc spa. Now more than ever, Hostesses will love doing their holiday shopping with products they can earn for free. 

· Carry stocking stuffers with you everywhere you go. 

· Be sure to visit the Holiday Open House and Holiday e-Vent tabs for more information on selling to family and friends. 

· Check out the message board to read Consultant suggestions or to ask questions. 
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Holiday Open House

Kick-off the holiday selling season with a Holiday Open House that showcases your products, invites stress-free holiday shopping and creates a fun experience where guests can try before they buy. This is a great way to sell to many people in a short amount of time. Make your Holiday Open House a tradition, and your sales will grow as your clients and guests look forward to it each year. Senior Director Tammy Clary has earned as much as $8,900 at her open house. You can too. 

Steps to hold your Holiday Open House
· Decide the date and location of your open house. Plan to hold your open house early to mid November to help your clients get a jump-start on their holiday shopping. 

· Use the Open House invitations and invite as many people as possible: clients and Hostesses, friends, neighbors, co-workers, and potential future Consultants. 

· Set up displays that feature product gift sets, individual items great for stocking stuffers, and Hostess gifts to inspire spa bookings. 

· Add fun with a gift wrapping station, or keep things simple with pre-packaged sets, or both. 

· Use tent cards and products that guests can sample and experience.   

	

	


	


